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ABOUT US

• Launched in 1999, a fortnightly edition to provide a 
platform for System Integrators,ISVs, Channel partners 
and vendors to put forth their views & opinions  on IT 
industry.

• Keeps the System Integrators, ISVs, Solution Providers  
well ahead of times with vital statistics , trends,  
challenges,  & best practices in IT.

Audience Profile:  
Owners/CEOs of System Integrators, ISVs and solution providers. Sr & 

Middle management from vendor community.

Audience Category:
 Solution Providers -System 
  Integrator, ISVs, Security Integrators,
  Network Integrators.
  Distributors – NDs, RDs & SubDistis
  IT Vendors.

Readership - 64,400 (Fortnightly)
Circulation - 27,600 (Regular)
Circulation - 29,900 (Special) 



MAJOR SECTIONS

Perspective: Detailed analysis of any topical trend impacting solution providers, 
channel partners, as well as vendor.

Spotlight: Analysis of any topical news impacting the IT industry & the channel.

Success Story: Profiling the solution providers across the regions with a focus on 
their journey to success.

Best Deployment: Case studies highlighting the implementation /deployment 
undertaken by solution providers for their customers.

Rapid Fire :Humerous take on the personal lives of solution providers.

Women Power: Looks at the journey of the leading women in the IT and channel 
industry.

Channel Tree: Explains the channel structure and business model of any vendor.

CEO Speak/ Vendor Speak: Interview of the chairman/Founder and CEOs of any vendor 
company.

Verticalization: Focuses on the tech solutions available form SIs and ISVs for a 
particular micro vertical.                                                  



SPECIALS OF THE YEAR

OUR EDITORIAL STRENGTH
STRONG, SUBSTANTIAL, POWERFUL & INTENSE

Channel Satisfaction Survey May

Gold Club July, August & September

Solutions Champs Special December

Best Deployment Casebook March



Channel Satisfaction Survey- May 

• Most revered and respected survey conducted 
amongst 650 partners of the channel industry.

• Surveys more than 20 categories (first time in 
India) & identifies vendors who satisfy most of  
 the distributors/resellers and solution providers.

Gold Club( Formerly Silver club)  
– July, Aug, Sept

• Profiles India's Top 50 Solution Providers                 
(Vol.1,July), Top 50 Distributors (Vol.2, August) 
and Top 50 Emerging SPs / Distributors 
 (Vol.3,Sept.) on the basis of their revenues.



Solution Champs- December

• Highlights the Top10 Solution providers 
/System Integrators across 15 technologies 
indispensable for Enterprises and SMBs. 

Best Deployments Casebook- 
March

• Case study special issue is a collection of            
highly successful deployments undertaken by the 
tier 2 & 3 solution providers in the country.



SP Summit
Events

Started in 2006, SP Summit is the first & 
only event that brings together the country's 
Top 100 solution providers to share their 
achievements,resolve challenges & discuss 
strategies for growth.

Audience Category:
• System Integrators
• Network Integrators
• Application Providers
• Value added Resellers
Past Cities Done:
• Madh island in 2006
• Star Cruise in 2007 
• Port Blair in 2008 
• Kathmandu in 2009 
• Bangkok in 2010 
• Kuala Lam pur in 
2011

 Colombo in 2012.
• Puri in 2013
• Poovar Island in 2014
• Leonia Hyderabad in   
2015



 INDUSTRY TESTIMONIALS

I really appreciate your efforts in making this event a grand success.
 Attending the DQ Channels SP Summit is in a MUST TO DO List every year.

   
                            RS Shanbhag, Valuepoint Technologies, Bangalore

The SP Summit at Kathmandu was surely quality time spent with the fellow SP's 
from pan India and besides that the panel discussions were involving, interactive 
and well moderated. The freshness in the air of Kathmandu will definitely facilitate 

continuous innovation amongst solution providers. At these times of negative 
sentiments being all pervasive, this channel rendezvous would go long way in 

charging the respective batt
                   Saket Kapur, Managing Director, Green Vision

Not only was the Summit a learning experience but also an eye opener and a tonic 
to pace our business for years to come. It is always my pleasure to be a part of 
the SP Summit and I feel that even if I have to close the organisation for three 

days, I should attend and learn from my fellow solution providers.
                        Satpal Singh, DS Data Spec, Chandigarh



Electronic Direct Mailer

A perfect vehicle, reaching out to the 
opt-in database to build awareness 
and promote product launches.

Benefits Include:

 Direct reach to the audience  
 generating quicker responses
 Ability to personalize based on the  

 audience.
 Potential to spread to others in the  

form of viral campaigns.
• A cost effective tool.

Database : 40,000



Newsletter

DQ Channels This Week : Delivered Daily,
 gives the brief overview of the latest 
happenings ,analysis, plus hot topics related to 
solution providers market 
and much more.
 
Benefits:
• Map your product message to the relevant
 audience.

• Visibility of your brand to a targeted audience.

• A critical part of your media mix to sustain a 
 uniform frequency of your messaging to 
 drive home the product value.

Database : 30,000



Custom Site
This is an exclusive online platform to 
showcase your solutions and reach 
specific audience. 

Gives your customer the relevant 
information and generates 
expressions of interest. 
Benefits Include:
 Reaching out to the target audience.
 Building brand and product    

awareness thus leading to 
expressions of interest.
 Extensive promotion ensures reach 

to the targeted audience.
 Updating decision makers on the 

technology / solution.



Other Marketing Offerings

 Lead Generation 

 Virtual Conferences

 Round Table

 Road Shows

 Online Polls

 

 Custom Content
 
 Custom Events

  Surveys

 White Papers

 Case Studies



and more...

PATRONS & ASSOCIATES



                      

Thank You !!!


